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CENTERLANE CAPITAL   CONFIDENTIAL 

INVESTMENT OVERVIEW MEMORANDUM 
 

Murphy’s Farm Multifamily Opportunity Zone Development 
February 2021 

 

Executive Summary 

Location: Morganton, NC  Centerlane Equity: $13,132,664 
Property Type: Multifamily Development  Developer Equity:    $691,193 
Size (Units/SF): 240 Units / 224,640 SF   Construction Loan Amount: $25,672,877 
Delivery Date1: Q4 2022  Construction Loan-to-Cost: 65% 
Property Manager: Blue Ridge Companies  Project Budget: $36,496,734 
Developer Partner: 
General Contractor: 

Homes Urban 
Summit Contracting Group 

 Project Yield on Cost: 
Investor Avg. Annual Cash Yield:                   

6.73% 
11-12% 

Ownership Structure: Common Equity Joint Venture  Investor IRR: 13.5% 
Investment Period: 10 years  Investor Equity Multiple: 2.25x 
 

*See full Investor Level Projections Page 15 

Property Overview 

Murphy’s Farm Apartments (the “Property” or “Project”) is a 240-unit Class-A low-rise multifamily development located 
within a Qualified Opportunity Zone in Morganton, NC. The Project is situated on 25 acres of spectacular, open rolling 
land just north of Interstate 40 and south of Historic Downtown Morganton within the 800-acre master planned 
Broughton District. Owned by the State of North Carolina for over 150 years, the Broughton District is expected to 
attract over $192 million of private investment over the next 10 years supported by over $81 million in phased public 
investment. Murphy’s Farm will feature 240 units spread across eight 3-story wood-frame buildings highlighted by two 
1920’s vintage brick barns that will be preserved and repurposed as leasing and amenity space. The unit finishes will 
include granite countertops, tile backsplash, Whirlpool stainless steel appliances, in-unit full-size washer and dryers, 
solid wood cabinetry, luxury faux-wood flooring, walk-in closets, nine-foot ceilings, LED lighting, fob access, glass shower 
doors and dual sink vanities in the main baths. Top of the market amenities will include a resort-style pool, outdoor 
kitchen & grilling areas, premier fitness & yoga center, controlled access, fenced dog park, walking trails, outdoor fire pit 
lounge, garages & storage units, 24-hour package system and business center. The Property’s units will average 936 sf 
(see chart below) consisting of 96 1-bedroom balcony units (averaging 756 sf), 48 1-bedroom units (averaging 816 sf) 
and 96 2-bedroom balcony units (averaging 1,176 sf). The Property will be surface parked at a generous ratio of 2.0 
spaces per unit.  
 
 
 
 
 
 
 
 
 
 
The development of Murphy’s Farm Apartments presents a unique opportunity to provide much needed rental 
apartment housing in Morganton where existing and projected medical, education and industrial employment has 
created an overlooked market dislocation. The project will be the first new purpose-built apartment community to be 
delivered in Morganton in over 15 years. Given the nonexistent multifamily pipeline and significant pent-up demand, 
Murphy’s Farm is expected to deliver into an undersupplied market with little or no competition and offer a product that 
is far superior to anything else in the local market.  

 
1 Assumes a 20-month construction period commencing in March 2021. 

1 BR / 1 BA / Balcony 96         40% 756        72,576        $1,120 $1.48
1 BR / 1 BA 48         20% 816        39,168        $1,120 $1.37
2 BR / 2 BA / Balcony 96         40% 1,176     112,896      $1,432 $1.22
Total / Averages 240        100% 936        224,640      $1,245 $1.33

Number 
of Units

Unit Mix Summary

% of 
Total

Average 
Unit Size

Gross 
Rentable SF Market Rent

Market 
Rent PSF
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Property Location 

 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

 
 
 
 

  

BROUGHTON DISTRICT 
The site sits along a high ridge in the Broughton District trail system that puts Western Piedmont Community 
College, NC School of Science and Mathematics, New Broughton Hospital and downtown Morganton, all within 
walking and biking distance. The Broughton District includes four phases of development. Murphy’s Farm is 
located in the first phase and will offer a premium apartment product compared to anything in the market which 
will help catalyze the Broughton District master plan. 
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Site Aerials 
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Rendering & Site Plan 
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Amenity Concept Renderings – Adaptive Reuse and Preservation of Silos and Barns  
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Construction Overview and Business Plan 

The developer has engaged Summit Contracting Group, one of the largest multifamily contractors in the country. 
Headquartered in Jacksonville, Florida, Summit has built over 100,000 multifamily units and completed 350 projects 
since its founding 25 years ago. Summit has partnered with Group 4 Design to develop a highly efficient building design 
that results in a significantly lower cost of construction. The concept was heavily influenced by Summit’s book of long-
time subcontractors which helped identify needless waste and design inefficiencies, making this the ideal model for a 
tertiary market like Morganton. 
 

1. Build and Lease-Up: 
a. Construction is expected to take 20 months to complete. 
b. Lease-up is expected to take 14 months with stabilization projected in Month 29. 
c. Homes Urban has engaged Blue Ridge Companies, a best-in-class multifamily property manager, to 

handle the day-to-day management and leasing responsibilities. 
i. Blue Ridge specializes in secondary and tertiary markets. 

ii. Approximately 13,000 units under management. 
 

2. Refinance and Maximize Cash Flow: 
a. A refinance is anticipated upon stabilization using HUD financing. 
b. New loan proceeds will be used first to pay all accrued and unpaid investor preference with the balance 

to go towards a return of original investor equity. 
c. Benefits of HUD 223(f) debt. 

i. Allows loan to value of 80% or debt service coverage of 1.176x. 
ii. Amortizes over 35 years. 

iii. Low fixed interest rate (currently below 3%). 
 

3. Disposition: 
a. Anticipated in Year 10 to properly market the asset for sale to a wide audience of qualified regional and 

national buyers.  
b. Assuming a conservative 6.0% cap rate on existing NOI. 
c. Will be attractive to private capital yield investors. 

 
4. Qualified Opportunity Zone:  

a. The Property is in a Qualified Opportunity Zone in Morganton, NC.   
b. Due to investor interest, Centerlane and Homes Urban anticipate structuring and operating the Project 

and Centerlane’s investment entity so that investors who are investing qualified capital gains can apply 
for the tax benefits afforded investors in real estate developments located in Qualified Opportunity 
Zones under Section 1400Z of the Internal Revenue Code (QOZ Tax Benefits). 

c. See additional risk details relating to investing in Qualified Opportunity Zones p. 12 
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Market Overview2 

 

 
 
 
 

 
2 “Public Stakeholder Report: A Master Development Plan for the Broughton District (Morganton, NC),” by Development Finance Initiative (DFI) at the UNC School of 
Government, November 2018, pp. 24, 27 
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Market Overview3 

 
Despite continual household growth, Burke County has seen no new apartment deliveries in 15 years. Alpine Mills, an 
historic mill conversion, delivered in 2019 and leased rapidly, but much of the other new-purpose-built supply has been 
built in nearby Hickory, NC. Employment in Hickory is primarily focused on manufacturing and logistics whereas the 
employment in Morganton/Burke County centers around healthcare, education, and government. Due to the limited 
number of new deliveries, the Morganton market has seen average rent growth of 3.1% since 2015 and declining 
vacancy (currently at 2.7%), with many of the newer higher-quality properties operating at or close to full capacity 
with a waitlist and with very limited vacant housing stock in the market. The table below shows completions, 
absorption, vacancy, and rent growth from time period 2005-2019 in Burke County, NC. 

 
COMPLETIONS, ABSORPTION, VACANCY, AND RENT GROWTH (2005-2019) 

Burke County, NC 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
3 “Market Analysis and Strategic Development Recommendations [for Murphy’s Farm Apartments]” Prepared by RCLCO Real Estate Advisors July 2020 
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Competitive Supply4 

 
MURPHY’S FARM STRENGTHS 
 

• Strong Employment Core: The Project is located with walking distance to the new Broughton Hospital, Western 

Piedmont Commuity College, NCSSM – Morganton, NC School for the Deaf, and Burke County Office. These 

employers will offer well-paid employment within close proximity to Murphy’s Farm Apartments. 

• Broughton District Redevelopment: The Project is located within the Broughton District, a four phase project 

that is planned to include a mix of new construction and repurposed historic buildings. It is envisioned to be 

walkable development that will include unique and artisian retailers. 

• Morganton Character: Downtown Morganton benefits from a historic feel, as well as a “vibrant pulse” due to a 

mix of desirable retail and dining including craft breweries, boutique shops and farm to table restaurants. This is 

a significant selling point for choosing to live in Morganton compared to Hickory which has less of a centralized 

downtown core. 

• Access: Immediate access to Interstate 40 and one hour to Charlotte Douglas International Airport.  

• Quality of Construction: Murphy’s Farm will offer a quality of finish and amenity package that surpasses 

anything in the local market. 

 
 
MURPHY’S FARM OPPORTUNITIES 
 

• Public Investment: The Broughton District Redevelopment is a public/private partnership which benefits from 

approximately $81 million in public investment, as well as the inherent publicity and marketing that go along 

with a project of this scale. 

• First-Mover Advantage: The Project is likley to have a first-mover advantage, being the first purpose-built new 

rental community in Morganton in over 15 years. 

• Macro Small Town Shift: Recent trends, expedited by the pandemic, show a shift out of urban core living. A Jan-

2021 Gallup poll revealed that 48% of Americans now say they would prefer to live in a rural area or a small 

town rather then a city or suburb. 

• Job Growth: Over the past three years, Burke County has experienced over $137 million in new private 

investment and 1,000 new jobs (according to Burke Development Inc).   

 
 

 
 

 
4 “Market Analysis and Strategic Development Recommendations [for Murphy’s Farm Apartments]” Prepared by RCLCO Real Estate Advisors July 2020 
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Competitive Supply5 

 

 
 

 
CURRENT COMPETITIVE SET 

(Morganton, NC and Hickory, NC) 
 

 
 
 

 
5 “Market Analysis and Strategic Development Recommendations [for Murphy’s Farm Apartments]” Prepared by RCLCO Real Estate Advisors July 2020 
 

Subject Murphy's Farm Morganton 2022 240 N/A 936 $1,245 $1.33
1 Forest View Morganton 1966 32 100% 816 $850 $1.04
2 Morganton Trading Company Morganton 2007* 43 100% 1136 $1,092 $0.96
3 Alpine Mills Morganton 2019* 47 100% 967 $998 $1.03
4 Cedarbrook Morganton 1985 101 100% 1004 $795 $0.79
5 29 North Hickory 2014 100 96% 886 $1,038 $1.17
6 Hawks Landing Hickory 2018 144 97% 919 $1,071 $1.17
7 The Gates at Highland Hickory 2019 192 87% 1023 $1,094 $1.07
8 Ridge Point Hickory 2000 160 99% 749 $951 $1.27
9 Preston Ridge Hickory 2020 172 50%** 1043 $1,353 $1.27

AVERAGE 2003 110 97% 949 $1,027 $1.09
*Historic Mill Conversion
**Lease-Up

AVERAGE 
ASKING RENT

AVERAGE 
ASKING RENT/SFCITYMAP KEY COMMUNITY NAME

YEAR 
BUILT UNITS

OCCUPANCY 
RATE

AVERAGE 
SIZE (SF)
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Broughton District Overview6 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

The Broughton District was initially anchored by the Broughton Hospital for the mentally ill and the NC School for the Deaf and 
later, Western Piedmont Community College was added. In early 2020 a new 500,000 sf mental hospital was opened on the 
property to replace the old Broughton Hospital and ground was broken on a new North Carolina School for Science and 
Mathematics, a public two-year residential high school for high performing students. The master plan calls for the 
redevelopment of several existing historic structures including the old Broughton Hospital along with the addition of new 
residential, hospitality and commercial projects. 
 

EXISTING ECONOMIC DRIVERS LOCATED WITHIN BROUGHTON DISTRICT (& IMMEDIATE VICINITY) 
 
Broughton Hospital (1,200 Employees): A new state of the art 382-bed mental health hospital delivered in 2019 at 
a cost of $130 million. Broughton Hospital, and the associated Riddle Center (located one mile away) are operated 
by the State of North Carolina and serve as the leading recovery-oriented care facility in the state. 
 
North Carolina School of Science and Math – Morganton (150 Employees): Expected to deliver in 2021 and enroll 
its first class in 2022, the $58 million Morganton campus will provide a residential version of the Durham based 
campus and offer a no-cost, world-class education for the state’s most academically talented high school students. 
 
Carolinas HealthCare System - Blue Ridge Morganton (1,400 Employees): A comprehensive, multi-specialty 
teaching hospital that anchors the CHS - Blue Ridge system. They are currently underway with over $100 million of 
new investment in their facilitates. 
 
Western Piedmont Community College (550 Employees): Part of the North Carolina Community College system 
with a student enrollment of 2,056. 
 
North Carolina National Guard-Morganton Regional Readiness Center (35 Employees): A new 77,000 square foot 
training facility to be completed in 2021 at a cost of $23.3 million. 

 
6 “Public Stakeholder Report: A Master Development Plan for the Broughton District (Morganton, NC),” by Development Finance Initiative (DFI) at the UNC School of 
Government, November 2018, pp. 24, 27 
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Key Risk Analysis 

A summary of some of the identifiable key risks associated with this investment is provided below: 
 
Construction & Lease-Up Risk: With any development venture there are inherent risks around construction execution and 
subsequent lease-up operations. These are believed to be mitigated by multiple efforts. First, Summit Contracting has been retained 
to execute the construction under a Lump Sum Contract that diminishes cost overrun risk. Summit, along with their design arm, 
Group 4 Design, have an extensive track record of successfully delivering similar projects.  Additionally, Omni Partners has been 
engaged to assist in overseeing the general contractor as it relates to the Project’s schedule and quality control matters. 
Furthermore, the Property will be professionally managed by Blue Ridge Companies. Blue Ridge has deep expertise in secondary and 
tertiary markets as well as an exemplary record with lease-up projects. Lastly, the Property’s construction and lease-up schedule as 
well as the operational underwriting has been stringently vetted by Homes Urban, Centerlane and Blue Ridge. 
 
Supply Risk: While there are no known new projects in pipeline and the Property is likely to deliver with little or no competition, 
there is additional supply risk. Given the outsized need for new rental housing, a new project could potentially be announced and 
deliver during our anticipated hold period. However, we believe any competition risk will be shielded by the Property’s unique 
location, particularly distinctive repurposed barn feature, professional management, quality of finish and amenity package that 
surpass anything in the local market. Furthermore, the Property will have a significant first-mover advantage due to the long runway 
necessary for these types of projects (3 – 4 years) and the fact nothing new has been announced. 
 
Exit Pricing Risk: Given the lack of transactions in Morganton or the greater Hickory-Lenoir-Morganton MSA to compare, there is a 
risk that the Property will not be able to achieve a sales price of $51.2 million ($213,318 per unit and $228 per square foot) in ten 
years. Extrapolating from other regional sales, the 6.00% exit cap rate assumption for Murphy’s Farm is 42 basis points higher than 
the reported cap rate for the August 2019 pre-stabilized sale of Skyland Exchange (5.58% - 72% occupied) located in Arden, NC 
(Asheville MSA). Given the opportunity at the Property to deliver into a market with significant pent-up demand and a growing 
employment base bolstered by considerable state investment, we are confident the asset’s fundamentals will warrant the 
contemplated exit pricing. Further, there is a preponderance of apartment buyers that are almost exclusively focused on cash-on-
cash yields in secondary and tertiary Sunbelt markets. Lastly, in comparing cap rates for recently built properties in primary 
(Charlotte and Raleigh) and secondary (Triad, Asheville, and Wilmington) NC markets, cap rates have been in the 4.50%-4.75% and 
4.75%-5.25% range, respectively, a further indication of the conservative nature of the assumed exit cap rate for this transaction.  
 
Property Tax Risk: Given the increase in values this cycle coupled with inconsistent assessment methodologies from county to 
county, property tax value assessment is a risk for both new and existing apartment projects. For this project we used overly 
conservative assumptions based on comparable Class A properties in other counties as well as discussions with the local property tax 
assessor and tax consultants.  The Property’s pro forma taxes ($321,840) uses an assessed value of $160,000/unit ($38.4million) at 
stabilization. The highest per unit assessment of any of the Property’s competitive projects is $84,103/unit for Alpine Mills. This 
reiterates the conservative nature of our initial underwriting. 
 
Development Partner Risk:  The investment relies heavily on the expertise and execution of our developer partner. Homes Urban 
and its affiliated companies have a 30-year track record of identifying untapped market demand that high production developers 
often overlook. Russ Davis and his partners have executed over $600 million in ground up development and acquisition/renovation 
of 4,000+ units in 7 states. Centerlane has underwritten previous opportunities with Homes Urban over the years and has a good 
working relationship.  
 
Opportunity Zone Risk:  Qualifying for QOZ Tax Benefits may increase the cost of operating the Project and the Centerlane 
investment entity and would restrict the timing of exiting the Project regardless of market conditions (as the Project must be held 
for at least 10 years to realize the greatest tax benefits). Also, investors utilizing the QOZ Tax Benefits to defer gain are required to 
realize that gain by December 31, 2026 (or sooner if they sell their interest) regardless of whether they receive any distributions at 
that time. There can be no guaranty that Centerlane and Homes Urban will be able to operate the Project and the Centerlane 
investment entity such that the QOZ Tax Benefits will be available to investors. Each investor should consult its tax advisors 
regarding any investment in the Centerlane investment entity and whether such investor can utilize the QOZ Tax Benefits. 
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Financial Overview – Capital Structure & Key Terms 

Construction Loan Terms: Synovus Bank 65% LTC; 4 Years Interest Only with one 12-month amortizing extension option; 3.50% floating rate. 

USES % PER UNIT
Total Land $2,253,000 5.7% $9,388
Total Soft Costs $3,756,157 9.5% $15,651
Total Hard Costs $31,125,000 78.8% $129,688
Contingency $1,395,000 3.5% $5,813
Construction Interest $675,000 1.7% $2,813
Operating Deficit & Start-Up Costs $292,577 0.7% $1,219
TOTAL ESTIMATED PROJECT COSTS $39,496,734 100.00% $164,570

SOURCES % PER UNIT
TOTAL EQUITY $13,823,857 35.00% $57,599

Centerlane Equity - 95% $13,132,664
Homes Urban Equity - 5% $691,193

TOTAL DEBT PROCEEDS $25,672,877 65.00% $106,970

TOTAL CAPITALIZATION $39,496,734 100.00% $164,570

Projected Capital Structure
Morganton, NC

Investment Entity Centerlane Morganton Apartments, LLC
Manager Centerlane Capital
Targeted Equity Raise $13,200,000
Manager Equity Commitment Up to 2% of total equity
Investor Suitability Accredited Investors Only
Minimum Investment $100,000
Term Anticipated to be 10 years
Primary Exit Strategy Sale
Preferred Return to Investors 10% (accrued and compounded until paid current)
Distributions Thereafter: 100% to Investors until original equity has been returned, then:

80% to Investors, 20% to Manager
Projected IRR 13.50% (net of all fees and expenses)
Projected Avg. Annual Cash Yield 11-12%
Projected Equity Multiple 2.25x
Acquisition Fee 2.5% of Centerlane Equity (included in the project budget )
Estimated Legal & Third Party Fees $50,000 
Asset Management Fee 1.0% of Contributed Investor Equity (accrued during construction; paid quarterly)
Disposition Fee None

Summary of Key Terms (Full terms disclosed in Private Placement Memorandum available upon request)
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Financial Overview – Project Budget & Proforma 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Budget Per Unit
2,253,000               9,388                  

87,343                    364                     
857,534                  3,573                  
115,000                  479                     
690,763                  2,878                  
30,000                    125                     

196,889                  820                     
310,000                  1,292                  

1,158,628               4,828                  
675,000                  2,813                  
310,000                  1,292                  
292,577                  1,219                  

Total Soft Costs 4,723,734               19,682                

32,520,000              135,500               

39,496,734              164,570               Total Project Cost

Total Hard Costs

Real Estate Taxes

Interest Expense
General Contingency

Development Fees
Total Furniture, Fixtures and Equipment
Builder's Risk Insurance

Start-Up and Marketing

Financing and Legal
Permits and Fees
Design Costs
Predevelopment Costs

Total Land Costs

STABILIZED PROFORMA
Total Per Unit

Revenues:

Apartment Gross Potential Rent 3,885,864   16,191             
6.00%   less: Vacancy (233,152)     (971)                 
3.25%   Other Income 126,291      526                  

Total Apartment Rent 3,779,003   15,746             

Total Revenues 3,779,003   15,746             

Expenses:
Payroll 300,000      1,250               
Landscaping/Contract Services 54,000        225                  
Utilities (Net of Reimbursements) 60,000        250                  
Redecoration 50,400        210                  
Maintenance 48,000        200                  
Marketing 60,000        250                  
General & Administrative 76,800        320                  

3.00% Residential Management Expenses 113,370      472                  
Total Controllable Expenses 762,570      3,177               

Property Insurance 52,800        220                  
Property Taxes 321,840      1,341               
Total Non- Controllable Expenses 374,640      1,561               

Total Expenses 1,137,210   4,738               

Net Operating Income 2,641,793   11,007             

Replacement Reserves 36,000        150                  

Net Cash Flow Before Debt Service 2,605,793   10,857             
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Financial Overview - Cash Flow Projections 

 

 
 
 
 
 
 
 
 
 
 

BASE CASE CASH FLOW SCENARIO

Debt Balance 34,078,412   33,785,729 33,274,322 32,752,743 32,221,079 31,679,443 31,127,971 30,566,827 
Equity Balance 13,823,857   9,474,454   9,443,794   9,342,646   9,162,275   8,893,032   8,524,258   8,037,920   

Year 3 Year 4 Year 5 Year 6 Year 7 Year 8 Year 9 Year 10
Mar-2023 Mar-2024 Mar-2025 Mar-2026 Mar-2027 Mar-2028 Mar-2029 Mar-2030

PROJECTED NET OPERATING INCOME $1,549,571 $2,695,172 $2,763,275 $2,833,081 $2,904,632 $2,977,971 $3,059,473 $3,136,683

Debt Service (985,900)       (1,690,115)  (1,690,115)  (1,690,115)  (1,690,115)  (1,690,115)  (1,690,115)  (1,690,115)  
Developer Asset Management Fee 1% (15,722)         (26,952)       (27,633)       (28,331)       (29,046)       (29,780)       (30,595)       (31,367)       

NET CASH FLOW AFTER DEBT SERVICE 547,949        978,106      1,045,528   1,114,635   1,185,471   1,258,077   1,338,763   1,415,202   
Net Proceeds from Refinance 8,405,535     

Net Proceeds from Sale 20,688,174    
TOTAL PROPERTY LEVEL DISTRIBUTIONS (13,823,857)  8,953,485     978,106      1,045,528   1,114,635   1,185,471   1,258,077   1,338,763   1,415,202   

PROPERTY LEVEL RETURN % 64.8% 10.3% 11.1% 11.9% 12.9% 14.1% 15.7% 17.6%

Investor Level  Operating Distributions 95% 520,552        929,201      993,251      1,058,904   1,126,197   1,195,173   1,271,825   1,344,442   
Investor Level Refinance Proceeds 7,985,259     -              -              -              -              -              -              -              

Investor Level Sale Proceeds -                -              -              -              -              -              -              -              16,116,140    
Centerlane AMF (Accrued ) (317,373)       -              -              -              -              -              -              -              -                 

Centerlane AMF (Paid Current After Refi) (76,607)         (131,327)     (131,327)     (131,327)     (131,327)     (131,327)     (131,327)     (131,327)     -                 
Centerlane Promote 20% -                -              -              -              -              -              -              -              (1,700,456)     

TOTAL INVESTOR LEVEL DISTRIBUTIONS (13,132,664)  8,111,830 797,874 861,925 927,577 994,870 1,063,846 1,140,499 1,213,115 14,415,684
NET CASH FLOW RETURN % 60.3% 8.6% 9.3% 10.1% 11.0% 12.1% 13.6% 15.3%

NET DISTRIBUTIONS PER $250,000 (250,000)       154,421        15,189        16,408        17,658        18,939        20,252        21,711        23,093        274,424         

 Refinance Proceeds 34,078,412  
Cap Rate 5.85%

LTV 75%
Less: Construction Loan Balance (25,672,877) 

Net Distributable Refinance Proceeds 8,405,535    

Residual Sale Proceeds 51,196,337   
Cap Rate 6.00%

Less: Cost of Sale (511,963)       
Less: Loan Balance (29,996,200)  

Net Residual Proceeds 20,688,174   

NET INVESTOR IRR 13.51%
EQUITY MULTIPLE 2.25

Sale 
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Developer Partner Overview 

 
  

100 Prince (Athens, GA): 10 buildings including 110 residential units and 
30,000 sf of commercial space. 

Grandmarc at Clemson (Clemson, SC): 147 residential 
units and 20,000 sf of retail, office, and commercial space. 
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Full Development Team 

 
 

Centerlane Capital (Equity Partner) 
Centerlane Capital is an emerging investment manager formed in 2014 to make select 
commercial real estate private equity investments. Our team’s combined 55+ years of real 
estate experience allows Centerlane to leverage its relationships with best-in-class 
developers and operators in order to source unique and compelling investment opportunities 
for our equity. Investments are deal driven in the middle market tier with a Southeast US 

focus. To date, Centerlane has invested or co-invested in transactions totaling $520 million. Product types include value-
add acquisitions, opportunistic as well as development opportunities focusing on the Multifamily, Office and Retail sectors. 
For more information on Centerlane Capital, please visit our website www.centerlanecapital.com 
 

 
 

Homes Urban (Developer Partner)                                                                                                           
Homes Urban, LLC is built on entrepreneurial, and solution-driven ideals. Developer, investor, 
and owner of rental housing in the Southeast, Homes Urban seeks to be a “problem solver,” 
above all else. By identifying untapped market demand that perhaps high production 
developers might miss or avoid due to high entry barriers, Homes Urban is an early adopter of 
markets, products, and investment strategies. The company’s predecessor, Davis Property 

Group, was founded in 1998 by Managing Partner Russ Davis. Russ brought 3 decades of experience in the development 
and finance of over 14,000 multi- family residential units within various markets. For more information, please visit 
www.davispg.com 
  
 

 
 
Blue Ridge Companies (Property Management Partner) 
Blue Ridge Property Management, a subsidiary arm of Blue Ridge Companies, was founded 
in 2001 in High Point, North Carolina based on providing quality management for luxury 
apartment communities. The properties that we manage are located throughout the 

Southeast. We establish management relationships with select property owners who share our vision for asset 
preservation and who are looking for comprehensive services tailored to their business goals. BRPM is a team of 
professionals and a network of strategic partners that provide exceptional levels of services to ensure the success of the 
communities that we manage. For more information, please visit www.blueridgecompanies.com/ 
 
 

 
Summit Contracting Group (General Contractor Partner) 
Since its founding, Summit has built over 100,000 multifamily units across the nation. Our 
vast experience and success is about more than just production. It’s about our commitment 

to excellence, unparalleled customer service and no-nonsense relational approach to our work. We value loyalty, and 
extend it relentlessly to our clients, vendors, and team-members. We use industry-leading project management software 
and quality control programs for easy scheduling, budget tracking, moisture intrusion, mold prevention and more, while 
maintaining quality and safety and strict adherence to budgets and schedules. For more information, please visit 
www.summit-contracting.com 
 
 

 
 

 
 

 
 
 

http://www.centerlanecapital.com/
http://www.davispg.com/
http://www.blueridgecompanies.com/
http://www.summit-contracting.com/
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Disclosure and Contact Information 

 
 

 

DISCLOSURE 
This document is for the confidential use of only those persons to whom it has been delivered.  It may not be 
reproduced, provided or disclosed to others without prior written authorization and, upon request, must be 
returned to Centerlane Capital, LLC, or its affiliates.  
  
This document is not an offer to buy or sell securities.  This document is intended only as a summary of selected 
points about the investment for discussion purposes, is not to be used for any other purpose and does not purport 
to be a complete description of the terms or risks of the investment.  The information herein is subject to change 
without notice.  
   
Certain economic, market and other information contained herein has been obtained from published sources 
prepared by third parties.  While such sources are believed to be reliable, Centerlane Capital, LLC does not assume 
any responsibility for the accuracy or completeness of the information.   

CONTACT INFORMATION 
 

For further information regarding this investment and to request a copy of the Confidential Private Placement 
Memorandum, please contact Centerlane Capital. 
 
 

 
2820 Selwyn Avenue 
Charlotte, NC 28209 

  
 
 

LAUGHTON JONES JOE TAYLOR RICHARD SESLER 
Vice President Partner Partner 
919.624.2817 704.650.6512 704.236.7902 

ljones@centerlanecapital.com jtaylor@centerlanecapital.com rsesler@centerlanecapital.com 
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	Burke County, NC
	EXISTING ECONOMIC DRIVERS LOCATED WITHIN BROUGHTON DISTRICT (& IMMEDIATE VICINITY)
	Broughton Hospital (1,200 Employees): A new state of the art 382-bed mental health hospital delivered in 2019 at a cost of $130 million. Broughton Hospital, and the associated Riddle Center (located one mile away) are operated by the State of North Ca...
	North Carolina School of Science and Math – Morganton (150 Employees): Expected to deliver in 2021 and enroll its first class in 2022, the $58 million Morganton campus will provide a residential version of the Durham based campus and offer a no-cost, ...
	Carolinas HealthCare System - Blue Ridge Morganton (1,400 Employees): A comprehensive, multi-specialty teaching hospital that anchors the CHS - Blue Ridge system. They are currently underway with over $100 million of new investment in their facilitates.
	Western Piedmont Community College (550 Employees): Part of the North Carolina Community College system with a student enrollment of 2,056.
	North Carolina National Guard-Morganton Regional Readiness Center (35 Employees): A new 77,000 square foot training facility to be completed in 2021 at a cost of $23.3 million.

